MORE ABOUT MATHEW
MATHEW MATTILA | MORTGAGE BROKER

With a lifelong history in the mortgage industry and more than a
decade of certified experience, Mathew Mattila is a leading force of
the team at Cascade Northern Mortgage. With an emphasis on
alleviating the stress often associated with the lending process and
a commitment to above and beyond communication, Mathew is
dedicated to tackling obstacles before they become delays and
keeping his clients in the know from start to finish. Mathew's mission
to offer exceptional responsiveness and education throughout the
transaction means each client is equipped with the confidence to
make the right financial decisions for their circumstances.

MORE ABOUT THE COMPANY
A family owned and operated company, Cascade Northern
Mortgage has built a reputation of genuine, caring service
while offering some of the industry's most flexible loan
options. With over 35 years of experience matching clients
with their ideal lending portfolio, the team at Cascade
Northern Mortgage is invested in creating an atmosphere
of success for both their employees and clientele.

THE LOAN
PROCESS

step 1 |

pre-qualification

A relatively quick initial step in the process, getting your pre-qualification helps you define what you can afford
so you can set your search parameters appropriately from the start.

step 2 |

pre-approval & underwriting

Obtaining a pre-approval from your lender will allow you to quickly present your strongest offer to the seller
when the time is right. We'll lock in your home loan rate and take all the necessary steps to move your funding
from start to finish with a minimum of fuss and the utmost professionalism, keeping you in the loop
throughout the process.

step 3 |

find your home

Search for homes with confidence with a qualified pre-approval letter in hand. We'll teamwork with your realtor
to make sure your loan amount stays up to date.

step 4 |

make an offer

Once you've found your dream home, your realtor will help you submit a competitive real estate contract along
with our pre-approval letter to ensure your offer is taken seriously.

step 5 |

close the deal!

Once we approach your closing date, we'll ensure all final conditions are signed off and proceed towards a
successful closing so you can get the keys to your new home!

DELIVERING VALUE

GAIN A COMPETITIVE EDGE WITH PROVEN SYSTEMS
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Fannie Mae
& Freddie
Mac direct
no lender
overlays

Secure
document
sharing
throughout
the lending
process

Extended
rate
locking
option

Standardization
of loan
process;
same people,
same results

Digital
signature
program for
easy and
convenient
processing
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Direct
communication
with
underwriters
and lender
management

Weekly
reports on
status of
loan
progress

Same day
funding
eliminates
waiting
periods

Early
issue
closing
disclosure

Post closing
follow up with
continued
service &
support

non-agency loans
JUMBO SERIES HIGHLIGHTS:
Up to $2.5M for primary homes
89.99% LTV to $1M for primary homes
Cash out up to $750,000
2nd homes 80% LTV up to $1M
2nd homes up to $2.5M (60% LTV/CLTV/HCLTV)
JUMBO FIXED AND ARM TERMS AVAILABLE
HOME KEY: for borrowers recovering from a one
time credit event
80% LTV financing now available
Minimum FICO 620
Higher DTI offering - up to 50%
O/O, fixed rate mortgages only
Loan amounts up to $1.5M
1-4 unit O/O permitted, including condos
HOME BUYER POWER: a non-QM product to help
qualified borrowers with expanded options
DTI offering up to 55%
Loan amounts up to $1.5M
Minimum FICO score 700
Interest only available
Expanded timeline for use of projected income
Non-warrantable condos
Open to FTHB
HOME KEY: 2nd homes & investment properties
Up to $650,000; Up to 70% LTV

LENDING
PORTFOLIO
agency & government loans
CONVENTIONAL: Financing up to 97% LTV
FHA: Minimum 3.5% down with minimum FICO;
DTI per AUS
Fixed Rate Mortgages: Custom loan terms
available anywhere from 10-30 years*
Adjustable Rate Loans: Varies by loan type
VA Mortgages: 100% financing; investment IRRRLs
HomeReady: FTHB eligible; up to 97% financing
USDA: No money down loans for those in
designated rural areas
HARP 2.0: The government has eliminated many
of the original HARP restrictions. This means even
if your borrower did not qualify you in the past,
you could now be eligible with today's HARP
standards. The program runs until December 31,
2016.
*conventional and FHA only

MORTGAGE
DO'S
Provide all documentation for the sale, including sales contract,
closing statement, employer relocation/buy-out program (if
applicable).
Keep all originals, and have access to all of your pay-stubs, bank
statements and other important financial documents.
Keep an eye on your new credit report. It could have been pulled
prior to closing.
Provide your earnest money deposit from your own personal bank
account or acceptable gift funds.
Notify your loan officer if you plan to receive gift funds for closing.
Notify your loan officer of any employment changes such as recent
raises, promotions, transfers or pay status changes such as salary to
commission.

Close or open any asset accounts or transfer funds between
accounts without receiving the correct documentation required for
your loan.
Change jobs/employers without inquiring about the impact this
change might have on your loan.
Deposit any monies outside of your payroll deposits, particularly
cash or sale of personal property. Many guidelines require
substantial documentation as to the source of these deposits.
Open or increase any liabilities, including credit cards, student loans
or other lines of credit during the loan process.

Stay employed if employment income is used for loan approval.
Save money to your account provided for verification of assets.
Make timely payment on all current debt obligations, including
any current mortgages, car and student loans or credit cards.
Notify your loan officer regarding any changes to your
employment status.
Notify your loan officer of any loss of income.
Notify your loan officer of any depletion of funds needed to
close.
Notify your loan officer of changes in contact information.
Notify loan officer of any deposit you expect to make not related
to your payroll, pension, SSI or income tax refund.
Notify loan officer if you expect to receive a gift from a relative,
employer, union hall or non-profit organization.

MORTGAGE
DONT'S

Make major purchases prior to or during your contract, such as
new car, furniture, appliances, etc. as this may impact your loan
qualification.
Advance any cash from credit cards or borrow funds for closing.
Change your legal name.
Take any unpaid time off.
Schedule any vacation or time off for any reason if at all possible
before closing.
Alter any documents in any way.

PAST CLIENT EXPERIENCES

As first time homebuyers, we
had tons of questions and
Matt was there through the
entire process with us. Can't
recommend him enough.
Great to work with, walked us
through every step and got
us a great rate!

Mathew was professional,
honest and great to work with
on our refi. Since we are self
employed, we are challenging
for any mortgage broker, but
Mathew handled things with
patience and made it all work.
We recommend him highly!

Matt has helped us with
multiple loans and refinances.
He's easy to work with, goes
above and beyond the call of
duty, and has never let us
down. Plain and simple, he gets
the job done and he always
keeps your interests in mind.

I've used Mathew for three
houses and can't
recommend him highly
enough. He's ethical,
responsible and timely in
everything he does. You can
rest assured that you're in
good hands with Mathew.

Mathew is amazing at his job.
He truly knows how to make
any buyer feel comfortable
throughout the loan process.
Do yourself a favor and give
him a call. It will be the easiest
decision you have ever had to
make.

Mathew was super-attentive
throughout the loan process,
which was exceedingly
awesome (and comforting!) as
a first time home buyer. I
absolutely recommend
working with him to any friend
considering a mortgage!

PHONE
971.404.9844

EMAIL
mathewmattila@
cascadenorthernmortgage.com

LOCATION
1238 NW Glisan St Suite A
Portland, OR 97209

THANK YOU
HOPE TO DO BUSINESS
WITH YOU SOON

